5 Proven Checklists To Help Keep You On Track And Avoid Common Buyer Mistakes

q 1. "5 Simple Steps To Becoming A Smart Buyer"*

q 2. "The 5 Big Mistakes Most Home Buyers Make & How You Can Avoid Each One"

q 3. "6 Keys To Making You & Your Offer Look Great!"
q 4. "14 Questions To Ask All Lenders" plus..."The Home Loan Application

Checklist"*

q 5. "8 Ways To Protect Yourself Against Unpleasant Surprises When Buying A Home"*
*Contact your real estate agent for more information.

5 Simple Steps To Becoming A “Smart” Buyer

q Step 1. Look at rent vs. buy to decide if there are enough benefits to YOU to buy. Look at your goals, timetables and desired lifestyle.

q Step 2. Select a professional real estate agent to help you with information, knowledge and a road map through the maze.

q Step 3. Have your agent do an in-depth “needs analysis” for you. By specifically writing down your wants, needs, goals, timetable, etc., all parties will be more focused.

q Step 4. Get financially pre-qualified and/or pre-approved. This will help you save time, energy, effort and money in the home buying process.

q Step 5. Look at your marketplace objectively. View properties and analyze data with an open, but critical mind. Your agent should be a big help in keeping you on track.


The 5 Big Mistakes Most Home Buyers Make And How You Can Avoid Each One

q 1. They don't ask the lenders enough questions, or the right questions so they don't necessarily get the best loan for them.

q 2. They don't act quickly enough when they find the right house...and someone else buys it.

q 3. They don't make themselves and their offer look attractive to the

seller...

q 4. They don't think resale BEFORE they buy...

q 5. They select the wrong agent and/or company to help them!

Solution: Find an agent with proven Checklists & Systems that will help you reach your goals.

6 Keys To Make You And Your Offer Look GREAT!

qKey 1. Proof of ability to pay... have evidence of loan approval or cash. A pre‑approval letter from a lender is best.

q Key 2. Earnest Money...put down enough earnest money to make your offer look attractive to the seller.

q Key 3. Offer a realistic price for the property that you think the seller might accept.

qKey 4. Be careful not to include too many terms, conditions & contingencies that might make your offer less desirable to the seller. Only include those terms, conditions & contingencies you really need or want.

q Key 5. Make a summary list of the STRONG features of both yourself and your offer.

q Key 6. Humanize yourself to the seller. Include a written personal introduction to the seller. Give the seller facts about yourself that you think would be interesting to a seller.
14 General Questions To Ask All Lenders*
q 1. 
Based on our situation, what looks to be the best program for us? Why?

q 2. 
What is the projected time for processing and closing a loan?

q 3. 
If PMI (Private Mortgage Insurance) is required, when and how does it go away?

q 4. 
What about your...Rates - Terms - Fees...are they all negotiable?

q 5. 
What standard underwriting guidelines do you follow? Are there any special underwriting guidelines?

q 6. 
What is your most popular loan program? Why?

q 7. 
Who services your loans?

q 8. 
Six months to a year from now, what will make this loan look good/bad to most borrowers?

q 9. 
What are your standard and special fees?

q 10.
What, if any, escrow requirements exist?

q 11. 
What if rates go down during the "lock-in" period?

q 12.
Who is our contact person after application for progress reports?

q 13.
What do you need from us to get our loan approved?

q 14.
Do you have any concerns about our ability to get a quick loan approval?

*Also see...

"26 Questions To Ask When Getting An ARM Loan" and

"12 Questions To Ask When Getting A Fixed Rate Loan"
8+* Ways To Protect Yourself Against Unpleasant Surprises When Buying A Home

q 1. A Customized Comparitive Market Analysis (CMA)

q 2. Appraisal Rider

q 3. Review the Seller's Disclosure Form . . . in detail

q 4. Home Warranty/Protection Plan

q 5. Building Inspection

q 6. Other Inspections (ex: radon, environmental, heating/cooling, etc.)

q 7. Title Search

q 8. Keep Yourself Focused on Your Goals and Timetable

*See checklist "The Top 10 Service Providers You'll Want To Consider

Using When You Purchase Your Next Home".
14 Steps To Getting Yourself "In Shape" To Be A First Time Homebuyer

The following items are the keys to being ready, willing and able to purchase when you find the right home. Doing the homework and getting your papers in order will make the home buying process much easier. Consider the following items:

q 1. Be pre-qualified by a mortgage loan officer.

q 2. Obtain a mortgage pre-approval.

q 3. Have the necessary funds in your checking account to write an initial earnest money check.

q 4. Have the remaining money for your down payment easily accessible.

q 5. If you are receiving a “gift letter” for a portion of your down payment, be sure to have the money transferred into your savings account.

q 6. Pay balances on revolving credit cards.

q 7. Do not make big purchases (such as a car on installment payments) prior to

getting loan approval and closing on your new home.

q 8. Have a credit report run by a credit agency so that you can see what might be on the report and clear up any credit problems.

q 9. Find an attorney to review an "offer to purchase agreement".

q 10. Be aware of the dates you can move.

q 11. Do you have a current lease?

q 12. Can you sublet your current residence?

q 13. How important is it to remain in your current residence until the lease expires?

q 14. Can you be flexible on dates?

7 Questions A Buyer Should Ask A Realtor Prior To Making Their Agent Selection
q 1. What are your company's resources, support staff and network affiliation? (That is a discussion point)

q 2. What is your company's history and track record in helping buyers? (ex: How many buyers did your company serve last year?) (Best case - Look for an Exclusive Buyer Agent; One that only represents the Buyer in a real estate transaction.  An Exclusive Buyer Agent not list homes for sale; he is never a Seller’s Agent.  Next Best Case – Find a Buyer’s Agent with an ABR designation)

q 3. What checklists and systems does the agent have to help you, the buyer, stay on track?  (This is just a small sample of all the checklists available to an ABR)

q 4. Does the agent have information to help you find the best lender, including the "Home Loan Application Checklist" and "14 General Questions To Ask All Lenders".

q 5. Is the agent offering you a choice between customer and client level service? (Answered in the Buyer Agency Brochure)

q 6. Is the agent offering traditional level service only or do they have an upgraded home buying system? [Look for a Buyer’s Agent with a unique process, one that relies on computers, the Internet, and Digital communications.  The agent should be familiar with MRIS, Titan 2000 (by Tarasoft), and On-Line Agent (by Fidelity).  Anyone can go back to the hardcopy process but, it is difficult to learn and implement a paperless process.]
q 7. Does your agent appear trustworthy, caring and committed to helping you reach your goals? (Trustworthy is something only your instincts can tell you or ask for references; he should have 10 ready to respond to questions.  Caring and committed, how many Realtors have called you in the last year offering to help you find, finance and acquire your first home? Not just sent impersonal cards, magnetic calendars, or generic brochures asking to list your home but, actually made an effort to contact you personally and which kind of person would you call proactive?)
